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Introduction
UN Youth SA's State Conference 2021 is going to be an incredibly
exciting weekend, filled with workshops, model United Nations
debates and interactive problem solving activities, all exploring this
year's theme of global health. The registration fee of $200 covers
the costs of food and accomodation for each participant, however
more often than not participants are able to have some or all of
their fee payed for through sponsorship. The guide has been put
together as a "how-to" for obtaining individual sponsorship to help
make State Conference 2021 accessible to as many delegates as
possible.
Finding money to attend an event can be an intimidating prospect,
however it isn't always as hard as you might at first think. There are
often networks in your local community who would love to support
your participation in such a life-changing opportunity and a number
of useful strategies to assist you in seeking these out.
UN Youth SA has its own bursary program which offers partial and
full registration fee discounts to State Conference delegates. You
can apply for a bursary through the Conference registration form,
however we ask that you first look to other sources of potential
funding as we are a volunteer-run non-profit with a very limited
pool of funding for bursaries. If there is anything we can do to assist
you in seeking external funding, please let us know by emailing Jo
at jo.barrymurphy@unyouth.org.au.

WHAT IS SPONSORSHIP?
Sponsorship is the money which you can
receive from
organisations or individuals that assist in funding your attendance
at the Conference – thus making them a ‘sponsor’. There are many,
many, many philanthropic groups and organisations that exist for
the simple purpose of giving out money to people (that’s people
like you) for them to undertake personal developmental activities
and attend events exactly like those that UN Youth run! There are
also a multitude of government (local, state and national) grants
you can apply for - it’s just a question of finding the right ones.
These will all be explained further on the following page.

WHO CAN SPONSOR ME?
Rotary and Lions Clubs
Everybody has a local Rotary or Lions club! They love young
people, and many delegates have had success with their local clubs
in past.
www.rotary.org.au
www.lions.org.au
Check out the above websites to find the addresses of local clubs in
your area who you can approach. Usually, it is best to send a letter
and email to the club’s President or Secretary. If these clubs are
happy to provide you with some sponsorship, they usually like
something in return – such as you attending one of their meetings
to talk about your experience on the program. Don’t let this deter
you – they’re always incredibly friendly and are excited to see
young people engaged in these sorts of programs!
Local Councils
Many local councils offer grants to young people in the area who
are representing their local community at the state level. That’s you!
Explore your local council’s website to learn about opportunities in
your area. Most councils also have a dedicated Youth Officer – flick
them an email or give them a ring to have a chat to see if they can
give you any tips!

WHO CAN SPONSOR ME?
Schools
Sometimes your school will be happy to help
you out too!
Approach a teacher you’re com fortable with and ask them how to
go about it. Usually it will involve writing a letter to the Principal.
Make sure that you emphasize how program will allow you to ‘give
back’ to your school. What skills, insights and passions will you be
able to bring back to the school community? You might offer to
speak at a school assembly to share your experiences.
Local Businesses
Many local businesses love to find ways to assist people within their
community – and this includes you! Take advantage of your
connections. Ask your family members and friends if they know any
local business that might be willing to support you. A business is
much more likely to read your letter and be willing to support you
if they’ve met you, know who you are, or have some sort of
connection. When you contact them, make sure you studied up on
the business, who they are and what they do. How does your
participation in this program align with their mission and goals?
Some students have found success in past by approaching their
local bank branches. Definitely give this a go!

HOW DO I APPROACH SPONSORS?
To contact these organisations with your sponsorship request, we
would suggest that you write them a letter which you send as an
attachment in an email. Your letter should contain the following
information:
Who you are
What the event is
What you hope to get out of the program
What you're asking for (financial support)
How you can 'give back' to the
organisation/business/club/community
A few tips for writing an awesome letter to a potential sponsor:
Make it professional – ensure the letter is presented neatly, using
formal letter writing conventions.
Tell your story! Spend time explaining who you are, what you are
passionate about, and what your future hopes are. You want to
make sure the reader will get a sense of who you are.
Explain how this program fits into to your personal narrative – how
will the event help you learn, grow and take a step forward in
achieving your life goals and dreams? Explain why attendance of
the program will be important and valuable to your life.
You can find our State Conference template letter here.

HOW DO I APPROACH SPONSORS?
If possible, explain how your participation in the competition aligns
with the organisation’s goals and mission – such as promoting
youth empowerment and education, community engagement, etc.
Make it as easy as possible for them to justify supporting you: don’t
make them search for a reason to help you, make it obvious!
Things to remember:
Where possible, address your letter to a particular individual within
the organisation. Whether it’s the club’s President or the business’s
Manager, do some research to find out who they are, and address
your letter to them. If an organisation receives a letter addressed
‘To whom it may concern’, the letter is much more likely to end up
in nobody’s hands (or in the bin!).
Some organisations meet irregularly – weekly, fortnightly, or
monthly. This means that they might take a while to get back to
you. As such, it’s import ant that you contact them as early as
possible, to give them plenty of time to assess your request and
make a decision.
Follow-up! If you don’t hear back from an organisation within two
weeks of sending your initial communication, flick them and email
or give them a call to confirm that they have received your letter.

HOW DO I APPROACH SPONSORS?
Be ambitious – and patient! There will be so many organisations,
businesses, and individuals who can help you out – it’s just a matter
of finding them. The more letters and information you send out, the
sooner you start and the longer you keep at it, the greater your
chances are of striking gold and finding these people. It’s all a
matter of persistence.
You may experience rejection – but don’t let this put you off. Lines
such as “sorry, but our funds have already been allocated for this
year”, “as you can appreciate, we get a lot of requests for funding of
this nature and cannot fill them all” and “there is no room in my
budget for personal funding” are the norm, and you’ll definitely
encounter them.
Always be polite, and thank them for their time. Even though it may
be quite disheartening, people are incredibly sincere and do wish
you the best. They may also know other places you can ask or have
some creative ideas. You also never know when you might be
contacting them again, so it’s very important to build a positive
relationship!

opening young eyes to the world

